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A journalist's
reference for Nicholas
Brown.

Atlanta luxury, frominside the rooms.



01 - OVERVIEW

Why call him

Nicholas Brown has closed more than $1.3 billion of Atlanta luxury real estate
and can speak to the market from inside the transactions rather than from
survey data.

He is a fast, reliable source on deadline, with standing on the private and off market side of the market
that most agents cannot speak to credibly. His remit runs wider than property: he reads the city's
luxury openings as leading indicators, handles relocation for executives arriving at Atlanta's largest

corporate campuses, and sponsors the Atlanta Bar Association family law division.

$1.3B+ Since 2009

CLOSED SALES ADVISING IN ATLANTA LUXURY

BACKGROUND

Trained at The Ritz-Carlton before real estate. Founding agent of Compass Atlanta. Built a large team and then
deliberately stepped back from running it in order to advise clients personally, which is unusual in a business that

only scales up. Advises ultra-high-net-worth individuals, families, and family offices. British born, Atlanta raised.

Ranked in the top 1% of Atlanta REALTORS every year since 2011, and named to the Greater Atlanta Real
Producers Top 100 in 2026.

He built the practice since 2009 without a personal brand, a podcast, or a single self promotional post. That was

deliberate and it worked.
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02 - EXPERTISE

What Nicholas can specak to

FROM THE TRANSACTIONS

Grounded in closed work, not surveys.

The Atlanta luxury market, from inside it. Transaction level perspective since 2009 on who is buying at the top of
the market, where they come from, and what has changed.

Private and off market sales. Roughly one in five Buckhead homes now sells without ever reaching the MLS, and
four of the ten largest sales in the first half of 2026 closed entirely in private. How quiet transactions are
structured, what sellers gain and give up, and the live debate over pre marketing rules.

Atlanta's national moment. The metro entered the top ten of the Wall Street Journal and Realtor.com luxury
housing market ranking for the first time in July 2026. What that means for pricing, inventory, and how Atlanta
compares with peer cities.

Service design in luxury advisory. Trained at The Ritz-Carlton before real estate. Rebuilt a brokerage practice
around hospitality standards, then deliberately stepped back from running a large team to advise clients
personally.

How private clients move between markets. Coordinating representation, intelligence and access in Aspen, Vail,

Chicago, New York, Palm Beach and abroad.

THE WIDER BRIEF

Where the luxury market touches the rest of the city.

What a new opening signals. A restaurant, gallery or building opening tells you a neighborhood has turned twelve
to eighteen months before the price data does. Nicholas reads openings as leading indicators, and attends them.

Relocation into Atlanta. Executives moving in for the large corporate campuses, and international families
choosing schools before they choose neighborhoods. What pulls them here and what surprises them once they

arrive.

Divorce and the family home. Sponsor of the Atlanta Bar Association family law division. The most emotionally
loaded transaction in residential real estate, and the one with the least good public guidance.

How deals actually get made. Nicholas hosts a standing gathering of builders, architects, lenders and private
individuals where real estate talk is banned. A useful counterpoint to the networking industrial complex.

Will not discuss: client identities, client residences, specific private transactions.
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03 - BIOGRAPHY

Three lengths

Three lengths, in third person, for direct use in copy.

40 WORDS

Nicholas Brown is an Atlanta-based luxury real estate advisor with more than $1.3 billion in career sales.
Through Compass, Privée Advisory, and the Private Client Network, he combines local authority with trusted

national and international connections, guiding clients wherever opportunity leads.

90 WORDS

Nicholas Brown is an Atlanta-based luxury real estate advisor whose practice extends far beyond a single
market. With more than $1.3 billion in career sales, he advises discerning clients across residential, new-
development, land, and private-market opportunities. Through Compass Luxury, Privée Advisory, and the
Private Client Network, Nicholas connects clients with exceptional brokers, properties, and intelligence across
leading U.S. and international destinations. Atlanta remains his home and the foundation of his business:
grounded in deep local knowledge, candid judgment, discretion, and highly personal representation for every

client at every important stage.

200 WORDS

Nicholas Brown is an Atlanta-based luxury real estate advisor whose work is defined by local authority, national
reach, and highly personal counsel. With more than $1.3 billion in career sales, he has advised clients since 2009
through significant residential, new-development, land, and private-market transactions across Atlanta and

Georgia's most sought-after communities.

His practice is designed for clients whose real estate interests extend beyond one property or one geography.
Through Compass Luxury, Privée Advisory, and his role within the Private Client Network, Nicholas maintains
direct relationships with leading brokers and trusted advisors in premier markets across the United States and
abroad. Those connections allow him to coordinate opportunities, market intelligence, and representation

wherever a client's life, portfolio, or ambitions may lead.

Atlanta is not simply a market Nicholas serves; it is the city where he built his business, established his
reputation, and continues to advise clients personally. He brings a sophisticated understanding of luxury resale,
new construction, development, design, and off-market transactions, paired with a willingness to offer clear
judgment rather than convenient answers. The result is a discreet, white-glove advisory experience centered

on strategy, access, and enduring client relationships, not merely the completion of a sale or transaction.
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04 - REACH & FACTS

Reach

COMPASS

Largest residential brokerage in the United States by sales volume for the fifth consecutive year, RealTrends
Verified 2026. Nicholas was a founding agent of Compass Atlanta.

BROKER RELATIONSHIPS

Direct relationships with leading brokers across approximately 80 major markets, including Aspen, Vail, Chicago,
New York and Palm Beach. Nicholas can personally connect clients with trusted advisors wherever they are

buying, selling or evaluating an opportunity. Individual brokers are not named publicly without their permission.

THE PRIVATE CLIENT NETWORK

Exclusive Atlanta partner. The network represents approximately 80 markets.

INTERNATIONAL

Global services through the Compass international network.

CORPORATE RELOCATION

Advises executives relocating to Atlanta for its largest corporate employers.

RECOGNITION

Top 1% of Atlanta REALTORS every year since 2011. Greater Atlanta Real Producers Top 100, 2026.

ATLANTA BAR ASSOCIATION

Sponsor, family law division.

PRIVEE ADVISORY

A white-glove real estate concierge and advisory service for ultra-high-net-worth individuals, families and family
offices. Nicholas serves as an advisor within the platform, covering real estate strategy, acquisitions,

dispositions and market access. priveeadvisory.com
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05 - FACT SHEET

Fact sheet

PRACTICE An Atlanta-based luxury real estate advisory founded by Nicholas Brown,

affiliated with Compass. The brand mark is Nicholas Daniel Brown.

FOUNDER Nicholas Brown, founding agent of Compass Atlanta

IN PRACTICE Since 2009

MARKET Atlanta luxury residential; also active in 30A and Lake Oconee

CLIENT PROFILE Ultra-high-net-worth individuals, families, and family offices

VOLUME More than $1.3 billion in closed sales

CLIENTS 1,272+ families advised

RECOGNITION Top 1% of Atlanta REALTORS every year since 2011; Greater Atlanta Real

Producers Top 100, 2026

PORTFOLIO nicholasdanielbrown.com/portfolio
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06 - CONTACT

On deadline

Reporters work on deadline. This is how to reach us and what to expect.

RESPONSE STANDARD

One business hour, Monday through Friday, 9am to 6pm Eastern

pr@nicholasdanielbrown.com

Nicholas will not discuss client identities, client residences, or specific private transactions, on or off the record.

Everything else in this kit is available for use.
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